Advantage
T

H

E

E

L

B

U

R

N

F A L L

2 0 0 8

a publication of the Elbur n Cooperative

The Outlook for Elburn
Cooperative and the Industry
John Husk, General Manager johnh@elburncoop.com

At thirty thousand feet the grain industry has a
very positive outlook. The world needs food
and it needs U.S. production. Exports are
strong so the demand for elevator services will
remain high.
Many of the pieces are in place so that grain
and supply firms can enjoy these market
conditions. There is a downside for companies
that cannot or are unwilling to accept or adapt
to new demands by the grain market, our
producers, our suppliers and the changing
landscape we do business in.
However, to really be highly successful in the
future, we must understand some changes:
• Operating costs are soaring led by fuels and
employee costs.
• The need for credit is at historic levels and
shows no sign of returning to lower levels.
• More volatile prices increase contract and
market risk.
• Today’s business practices may not be
adequate or appropriate for tomorrow. These
practices include hedge strategies, producer
origination approaches, management
policies and sources of financing.
• Traditional basis trends are not in existence.

To meet these changes, our company must:
• Review the costs on virtually its entire
portfolio; interest costs coupled with other
costs demand a critical analysis of all market
offerings.
• Increase working capital however possible to
provide a base to borrow against.
• Mitigate sales and purchase contract risk
as much as possible by knowing and
communicating with our customers and our
vendors.
• Point customers to cash type contracts with
a focus to provide adequate return to the
farm operation. Look at dollars rather than
pennies for some type of basis gain.
• On the inputs side, have product offerings to
our producer in order for them to have part
of the fertilizer position and enjoy possible
early purchasing benefits.
• Operationally work to be safe, efficient and
focused like a laser on our core businesses.
Our vision is to operate as a regional
independent company; therefore, we must
understand the changes and be willing to adapt
to them very quickly. What we have witnessed
in the last few weeks as we have watched
virtually all markets go down at an incredibly
fast pace gives us some indication of the speed
of business change in the 21st Century.
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The Grain Page
Who Said Grain Marketing Was Easy?
Phil Farrell, Assistant Manager philf@elburncoop.com

It is amazing that just a few weeks ago, people were talking about
growing conditions and crop potential and its impact on price for this Fall
and the coming year. All of that has now been forgotten and the ag markets
have been overwhelmed by events in the financial markets. It is also proof
of just how close the correlation is these days between the CBOT and
Wall Street. So what do you look for if supply and demand isn’t the driving force in the grain markets? I see three things that I think have made
a big difference in our markets this year: funds, energy, and the dollar.
Investors poured money into commodities and energies as a hedge
against inflation and a slumping dollar. More buying of commodities
created profitable positions, which created more buying, and so on.
Many of the investment companies, like Goldman Sachs, are the same
ones we hear about every day that are in deep trouble. Most are failing or
restructuring in a way that does not allow them to take the risks they
willingly took only weeks ago. The contract equity is gone, and what’s left
of the money they manage has been pulled from the commodity and
energy markets and put into government bonds and savings accounts in
an attempt to weather the storm. Many investment funds such as
pension funds are still interested in being part of the commodity market,
so they seem to be the one sector that wants to maintain the diversity that
commodities offer.
We have also learned how connected all commodities are to the crude oil
market. This is partly due to the ethanol market and partly because of the
various types of commodity funds. I have included a chart showing the

Corn Futures vs. Crude Oil

Corn
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correlation of crude oil and corn futures prices. The sell off in the stock
market has not only been in the U.S. but has been a global problem.
Stock markets around the world have plunged as fears of a recession in
the U.S. have led to fears of a worldwide recession. Many banks overseas
are facing the same problems as banks here in the US. An economic slowdown means lower demand for energy and raw materials. This has caused
a sell off in crude oil from a high of $145 to a current price around
$75/barrel. Some forecasters expect even lower crude if economic
problems continue or worsen. Crude oil puts the lid on ethanol which in
turn puts a lid on corn. A few years ago, $5 corn would have shut down
every ethanol plant in the country, but this Summer they kept producing
because crude and ethanol were high enough to make marginal profits.

The irony of this market is that even
though prices are now back to a level that
we were once ecstatic to see, today we
feel anything but.
Despite high prices, we have continued to have excellent export demand.
This is partly due to a shortage of feed wheat last year, but much can also
be attributed to the weak U.S. dollar. Even with disaster looming, the
U.S. dollar has managed to rally to its highest level in over a year. While
things don’t look that good here, the U.S. dollar is still a safe haven for
investors compared to other currencies. It is interesting to note that one
year ago today, the dollar was at 78.30, Dec. 08 corn was at $3.93, Nov.
crude was at $75/barrel and Nov. 08 beans were at $9.37. All of these
markets have faced unprecedented price volatility in the past twelve
months and today stand at relatively the same levels. The irony of this is
that even though prices are now back to a level that we were once
ecstatic to see, today we feel anything but.
I don’t know if watching these things on a daily basis will help you
market grain, but hopefully it gives us some insight into the risks you
face. We believe it is important that we don’t get too caught up in yields
and demand when there are other forces at work that have a major
influence on the price you receive.
I believe the bottom line for an Ag producer is that you attempt to
figure out what your risk is and then try to manage it the best you can.
This is easier said than done as the first step–cost of production–is hard
to tell until you know yield (among other items), but it is possible to get
a ball park figure without an excessive amount of guesswork. We’re happy
to help you with this undertaking—just give us a call.

Market Volatility
Brings Many Challenges

Top Ten Bearish
Corn Factors

Chris Spurlock, Grain Merchandising—Steward
chris.spurlock@elburncoop.com

Scott Meyer, Grain Merchandising—Sycamore
scott.meyer@elburncoop.com

The past year has brought about many challenges in grain marketing
due to historic market volatility. One of the challenges facing all
producers is the question of when is the right time to price grain. As
grain markets become increasingly more volatile due to outside
influences, it’s becoming more important than ever to manage risk.
One of the ways to manage risk is through the use of a Guaranteed
Minimum Price (GMP) contract that allows you to lock in a minimum
price while still leaving the opportunity to capture market gains, by
purchasing a call option against a flat price cash grain contract. A
Min/Max contract gives you the option to reduce the initial cost of the
call that you are buying by selling a call with a much higher strike
price, thus locking in a minimum price as well as a ceiling price or
maximum price. As markets grow increasingly more volatile, the cost
associated with establishing these tools will increase, but the cost of not
protecting yourself could be even greater. For more information on
how Guaranteed Minimum Price contracts can help you to achieve
the marketing results you’re looking for and help you to manage risk,
please contact one of your Elburn Cooperative Merchandisers.

Since June 27, 2008 the December 2008 corn futures contract
price has slid from $7.99/bushel to the current price near $4.00.
Listed below are 10 factors that have influenced the dramatic
drop in prices this year that were either non-existent or bullish
last year.

As grain markets become increasingly
more volatile due to outside influences,
it’s becoming more important than ever
to manage risk.

1. U.S. dollar strengthening (up 10% since low in July) makes
exports more expensive to other countries.
2. Index fund capital is flowing out of market (open interest
falling due to funds selling out of long positions).
3. Record world wheat production (last year ‘s Australian
crop was horrible).
4. Slowing world economic growth (Asia markets down
22% from January 1 vs. U.S. markets down 11% in same
time period).
5. U.S. government is cracking down on speculation limits
in commodities by spec traders.
6. Lower crude prices are currently $75/barrel, down 50%
from a high of $144/barrel.
7. Ethanol support in government is weakening due to food
expenses rising.
8. Investors are looking for minimal portfolio risk and volatility
(Corn up 64% then down 45% in same year).
9. Hedge fund returns are terrible in last quarter
(July 1 – Sept 30).
10.Crop conditions improved a record 6 straight weeks starting
in July (crop conditions declined last year, especially Iowa).
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Busy Summer Leads into Fall at Meredith Road
Cory Davidson, Meredith Road Manager cory.davidson@elburncoop.com
What a difference a year makes. Last year at
this time we were all talking about the large
amount of rain we had received. This year,
early Spring rains threatened delayed
planting, which then gave way to a dry end
of season. In the end, we can usually find a
way to get the crops in the ground and
eventually get them harvested.
Between finishing up spraying and doing
several housekeeping projects, this Summer
seems to have flown by at Meredith Road. We completed the dust collection
system at the end of June, and we have been doing some routine maintenance
jobs at the elevators as well, including repainting the million-gallon UAN
solution tank from blue to green. We are looking forward to another busy
harvest already under way.
Cory Davidson

As you begin to bring in your crop, you may see a few new faces this season,
both in the office and outside as well. Brandon Houston will be out helping run

dryers and dumping trucks. Brandon was hired in early August to help with
grain operations at Meredith Road. He and his wife recently moved to
Plainfield. In mid August we hired Tammy Campbell who will be helping Karen
in the office this Fall, getting you in and out as quickly as possible. Tammy and
her husband and children moved here from Louisiana and currently live in
Sycamore.
Much like last year, as you approach the scale let the office know who you are
and what you’re hauling by turning your CB to channel 35. Please remember to
pull off the scale to get your scale tickets. These little things help keep the
traffic moving quickly and smoothly.

As you approach the scale, remember to
turn your CB to channel 35 to let us know
who you are and what you’re hauling.

New Trucks, Additional Staff to Help During Harvest
Mike Etienne, Trucking Logistics Manager mike.etienne@elburncoop.com

After a challenging Spring and Summer, the bigger challenges of Fall are
already here. We anticipate a good harvest season, though later than
normal.
Elburn Cooperative is again making improvements to fulfill the needs of
our customers this Fall. Added storage capacity and other improvements
are in the works at Newark to compliment the capacity improvements last
year at Steward and Meredith Road. We have also worked to improve our
trucking capabilities. Two later model semi-tractors were added to replace
a couple of our older units. On the personnel front, Mike Buchanan came
aboard this Summer to join Carl Burnett, Rex Hardersen, Nate
Hermann, Terry Moore, Jim Whalen and Bob Ziak in our semi driver
ranks. We currently operate seven semi truck/trailers and have plans to
add a couple of leased units for Fall harvest. Our increased company
trucking capacity compliments our relationships with local truckers and
trucking companies as we strive to meet your trucking needs.
Again this Fall and throughout the year, all locations can call one number
for all truck dispatching needs. The number is (815) 899-HAUL /4285/
or toll free (866) 676-HAUL /4285/. Mike Etienne can also be reached
by cell phone at (630) 327-2305 or Nextel Direct Connect 111*4757*65.
We look forward to hearing from you this Fall and stand ready to serve
your grain hauling needs.
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Our newly acquired 2006 International 9200i models
will be used for grain and fertilizer hauling.

Sycamore Very Active in the Summer “Off-Season”
Dave Kleckner, Sycamore Manager davek@elburncoop.com

There is always the often-asked
question: what do we do all Summer
long? While it may appear that there
would not be much to do at an
agronomy plant during the Summer,
we are always very busy at the
Sycamore Agronomy Plant.
Spraying with row crop machines kept
a steady pace until the end of July and then lingered on all through
August, with a little to do in early September. Along with the ground
machines running, we had 2 to 4 aircraft in the air from mid-July
through mid-August for fungicide applications. Fungicide application
takes a major portion of our work force during the time they are flying,
with one or two people helping load the planes and one person back at
the plant mixing the next batch to be sent out.
Dave Kleckner

While applications are being completed, we also try to start on larger
projects in the middle of July so they are completed by the end of
September. Our most noticeable project this year was a 70’ x 12’ truck
scale. While most of the labor required to build the scale was contracted,
we spent a good amount of time dealing with permits, getting the site
prepared for excavation, and working on drainage and plumbing for
sump pumps. Less noticeable projects from the Summer were a new
electric control panel for the dry blender, and we reconditioned a dry
tender box for a straight truck. The dry tender box was completely torn
down. The auger, lights and tarp were taken off and the main frame and
box were sand blasted. After sand blasting, the rusted out areas were cut
away and replaced with new parts. Once everything was replaced or

repaired, the tender received a new coat of paint that is more resistant
to corrosion than the original paint. All repairs to the tender were handled by Elburn Cooperative staff. Other small, less noticeable repairs we
did in the Summer were repairing or rebuilding all liquid pumps that
are affixed outside to take advantage of the nice weather. Then before
the cold weather hits, we rinse and winterize all pumps, meters, and
hoses.

B e fo r e Fa l l a r r i ve s, a l l m a i n t e n a n c e
i s p e r fo r m e d o n e q u i p m e n t fo r Fa l l
applications. Before the cold weather hits,
we winterize all pumps, meters, and hoses.
Before Fall arrives, all maintenance is performed on equipment for Fall
applications. We grease and change oil in our dry blender, and perform
routine maintenance and do inspections on all fertilizer trucks to try to
eliminate any breakdowns in season. The application floaters are also
maintained and the liquid application units are taken off and switched
to dry. For Fall strip-till applications we maintain our strip-till bar. We
check every bearing and inspect all coulter blades and ammonia knifes
to ensure proper applications.
This is just a quick overview of what we try to accomplish during
the Summer months to provide excellent services and to ensure
applications are done properly. We will continue to do our best to
service your agronomy needs. Please have a safe Fall and thank you for
your business.

Our new 70’ x 12’ truck scale in Sycamore.
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New Product Offerings at Blackberry Station
Bob Wicklund, Retail Operations bob.wicklund@elburncoop.com

At Blackberry Station, we continue our emphasis of
providing the very best in customer service. While we
will not be everything to everyone, we will always be
committed to bringing useful, helpful information and
product knowledge to our customers.
We continue to focus on the overall health of the animal—
proper nutrition is vital in all developmental stages.
Balanced nutrition is equally important for the entire life
cycle, and when supplementation is needed, we have the
resources to provide the right product and correct information. Whether it is your indoor pets or your outdoor friends,
we have the proper feeds and the right foods at a very
good price.

Blackberry Station now carries Homestead © all natural poultry feeds.

New product lines include Hueber’s Homestead © “all
natural” poultry feeds such as Layer, Poultry Developer,
Fast Grow, Duck & Goose and Turkey Starter. Other
Homestead© products include feed for lamb/sheep, rabbit,
alpaca, llama and goat. Our well known food line from
Mazuri covers the entire spectrum of exotic feeds for all
animals.

This Fall , we will continue to offer expert advice on lawn
fertilization, seeding and overall care. Follow our 5-step
program to get your lawn healthy and resistant to disease,
insects and drought.
Step 1 20-0-6

Early season nitrogen application with
added dimension (.10%) for crabgrass.
Contains 20% sulfur-coated urea (SCU).

Step 2 28-3-10

Balanced second step with N, P, & K.
Contains 50% Uflexx (providing extended nitrogen availability) while reducing
nitrogen loss from volatility.

Step 3 21-3-8

Contains .20% merit (for long season
grub control). 50% SCU promotes even,
stabilized feeding through Summer
stress.

Step 4 28-3-10

Perfect analysis for the late season
application. Extra potassium ensures
healthy plants come next Spring.
Contains 50% Uflexx.

Step 5 25-0-4

The last step is an application of 50%
slow release. Slow release is never
more important than when going into
Winter. This enables the plant to get
steady feeding as it prepares its roots
for the cold season.

Update Regarding Our Retail Stores,
Feed, and the Sandwich Facility
Our customers who have been buying custom bulk and bagged feed
from us in Newark are aware that we have closed the mill at that
location. Our intention is to focus the energy on our two retail store
operations and our core businesses of grain, agronomy, and petroleum.
Effective December 1, we have also decided to close our Sandwich
office. Chuck Peterson will work out of the Newark office or be on the
road working in the country to help our customers with grain sales.
Bob Wicklund will be the Sales and Marketing Manager for our feed
and retail division. He will travel in both the Midland Crossing and
Blackberry Station area.
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At Blackberry Station in Elburn, Christy Laczynski will manage the day
to day operations.
At Midland Crossing in Newark, Amy Johnson and Jeremy Whiteaker
will take care of the day to day operations under Jerry Whalen’s
management.
The two retail stores offer a full line of feeds, lawn care products, pet
and horse supplies, bird feeding products, and gifts. The Midland
Crossing store in Newark also offers hardware and paint. Check out
Blackberry Station and Midland Crossing for these items and more.

Newark Grain Gearing Up for Harvest
Clint Vaughan clint.vaughan@elburncoop.com

As Fall begins, Newark Grain finds itself in the midst of a major
overhaul. A new load out building replaces the old grain house, while
updated and more efficient conveyor systems have been installed in the
bins. Also, construction of a 500,000 bushel temporary storage bunker
has been installed to replace the smaller temporary storage rings used in
the past. In addition, we blacktopped the entire front of our facility,
decreasing the dust and improving the approach to our buildings. Now
that harvest has begun, Newark Grain is ready to handle all grain
handling needs.
Progress is also being made on the new bulk petroleum plant. Previously
located in Millington, the new facility will be housed in Newark in the
former ag-chem building. Tanks have been set, and it will soon be
operational. In addition, a second fuel delivery truck has been added.
Rich Ginetti joins Andy Kuntz so that we are able to service all our
customers quickly and efficiently in the entire Elburn Cooperative trade
territory. For information on fuel and lubricants, give Andy Kuntz or
Rich Ginetti a call.

Major improvements
in both the grain and
petroleum facilities
will help make for a
smooth harvest in
Newark.

Midland Crossing is changing seasons too. Beautiful mums, cabbages,
and ornamental grasses are in for Fall decorating. It’s also time to start
thinking about preparing your animals for winter. Proper nutrition is vital
to the health of your animals as the weather turns colder. Your lawn needs
winterizing as well; Midland Crossing has Fall fertilizers to ensure a
healthy and green lawn next Spring. Finally, Midland Crossing has
started its Fall hours: Monday through Friday 8-5 and until 7 on
Thursday; Saturday 8-4; closed Sunday.

Fertilizer: Overall Economic Issues Impact Agriculture
As general financial concerns in the U.S. and internationally push
fertilizer and crop prices lower, buyers stay out of the market looking
for the bottom. The financial crisis also took a toll on the stock prices
of most fertilizer companies, as Mosaic stock lost over half its value after
reporting their earnings and announcing they would shut down up to
1,000,000 ton of phosphate production in the coming months. Other
fertilizer companies saw their stock value drop by one-quarter to
one-third. Other ag-related stocks dipped as well, with Syngenta down
6.8% and Deere 14% lower.
Potash: Labor issues and generally strong demand have limited much
reduction in price. We are still waiting for news of the next allocation
from the producers.

Phosphates: The pipeline is full of product right now but there are
questions of inventory going forward, as there was significant damage
to some plants from Hurricane Gustav. One major manufacturer is also
discussing cutting production.
Liquid Nitrogen: Urea prices have softened significantly worldwide.
Demand could just as easily and just as fast drive the price back up.
Everyone is watching the dry market to determine what next steps will
be for the liquid market. Prices have been level because much of the
product that can be here is in place. The other issue is of course supply
in excess of what the industry can have on hand; sales have to be made
early so the product can be in a position for use during the Spring
planting season.

Ammonia: Limitations on the capacity for this product will generally
support the existing price of NH3. Terminals along the upper Illinois
River are generally sold out for this Fall.
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Improved Products Look Promising for Better Yields
Joe Rich, Seed Division Manager joe.rich@plantpioneer.com

Fall harvest is fast approaching.
Hopefully, all will have a safe and
prosperous harvest again this year. As you
finish a season that has had its challenges,
it is time to be looking forward to plans
for the 2009 planting. Elburn
Cooperative’s Pioneer agencies are excited
about the products and technologies that
Joe Rich
Pioneer has to offer for 2009. Along with
the new corn hybrids and soybean varieties that we can offer, Pioneer
Hi-Bred International will have new and innovative traits that will help
simplify your farming operation while making it more profitable. Elburn’s
Pioneer representatives are very interested in working with you in any way
we can be of assistance.

Accelerated Yield Technology (AYTTM)
Tools Helping Boost Soybean Yield Potential
Pioneer soybean researchers have developed an exciting tool called
Accelerated Yield Technology (AYTTM) to further enhance the performance potential of new Pioneer brand Y series soybeans.
These AYT processes are helping Pioneer research double the rate of
genetic yield gain of its elite new varieties compared to varieties developed
without these innovative molecular breeding technologies.
Next-generation Pioneer Y Series soybean varieties have been developed
utilizing AYT technologies. A limited supply of Y Series varieties was
available to growers for 2008. Full commercial launch of more varieties is
slated for 2009 planting season.
AYT technologies are a key part of a comprehensive plan to accelerate
yield gain and broaden resistance to key diseases and insects for growers via
our industry-leading gene mapping and molecular breeding technologies.

DuPont Obtains Biotechnology Endorsement
for Pioneer® Brand Products
Growers Planting Pioneer Products with Herculex® XTRA
Traits Will Qualify for Lower Crop Insurance Rates
Aug. 19, 2008 DuPont announced growers who plant Pioneer® brand corn

hybrids with Herculex® XTRA traits, including those stacked with the
Roundup Ready® Corn 2 trait, will be eligible for crop insurance
premium reductions in select states in 2009.
DuPont business Pioneer Hi-Bred received approval from the Federal
Crop Insurance Corporation (FCIC) Board of Directors to be part of a
new crop insurance program, Risk Management Biotechnology
Endorsement (BE).
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The Risk Management Agency (RMA) announced the BE program for
Pioneer corn hybrids will include non-irrigated corn for grain in Illinois,
Indiana, Iowa, Michigan, Minnesota, Missouri, Ohio, South Dakota and
Wisconsin.
“The approval of this program for Pioneer products with Herculex®
XTRA traits clearly indicate these traits lower a grower’s risk,” said Paul E.
Schickler, DuPont vice president and general manager and Pioneer
president. “This technology protects field crops, contributes to greater
yields and helps growers get more value from each acre of land. We’re glad
that our customers can benefit from programs such as Biotechnology
Endorsement.”

Optimum AcreMaxTM 1 Insect Protection
The industry’s first solution to reduce and
simplify corn rootworm refuge.
Optimum® AcreMax™ 1 Insect Protection represents the next step in
Pioneer Hi-Bred’s commitment to delivering more effective and efficient
below- and above-ground insect control solutions to customers.
Optimum® AcreMax™ 1 Insect Protection is an improved method for
controlling corn rootworm and implementing corn rootworm refuge.
This new technology utilizes the novel and highly effective corn
rootworm trait sold under the Herculex® Insect Protection family of
products.
Pending regulatory approval, Optimum® AcreMax™ 1 products will be
the first solution that offers a reduction in the amount of structured refuge
utilizing a refuge-in-the-bag concept. This means added
grower convenience and simplified refuge compliance.

Pioneer FITsm Yield Mapping
As you progress with harvest keep in mind that the Pioneer FIT Yield
Mapping system can provide you with print out of yield maps that can
help you track and evaluate field-by-field performance. The Pioneer FIT
mapping system can be combined with the GrowingPoint® website
recordkeeping system and the as-planted service to deliver a comprehensive analysis that helps you manage for maximum returns.
We at Elburn Cooperative appreciate your business in the past. We
want to continue to work at earning your business with great products
and service.
Elburn Cooperative Pioneer Agency (Northern Area)

Joe Rich

Ron Alms

Karl Gust

Nick Scherer

Elburn Cooperative Seedpros Agency (Southern Area)

Steve Scalf

Joel Anderson

Key Agronomy Strategies for Bigger Profits
Karl Gust, Key Accounts Manager karl.gust@elburncoop.com

As we head into harvest this Fall, your agronomy team from Elburn
Cooperative offers the following management suggestions to assist you in
planning for your 2009 crops. Hire Elburn Cooperative to apply a Fall
herbicide to provide you the following benefits:
A) Clean fields to plant into next Spring—especially no-till and
strip-till fields.
B) Opportunity to kill hard to control weeds like Winter annuals
and dandelions.
C) Saves you time next Spring by eliminating the need for a burndown.
D) Attracts fewer insects like black cutworms next Spring.
E) Fall-applied residual herbicides can lead to one post-treatment
next Summer.
F) We will still have our sprayers going this Fall when yours will already
be winterized.
G) A good way to reduce the possibility of weed resistance to Roundup.
Roundup is one of the best herbicides ever invented, and we do not
want weeds to become resistant to it locally.

L o ck i n yo u r 2 0 0 9 c r o p p r o d u c t i o n
i n p u t s n ow by s i t t i n g d ow n w i t h yo u r
E l bu r n C o o p e r a t i ve F i e l d M a r ke t e r.

We’re seeing a trend back towards more pre-emergent soybean herbicides
followed by a treatment of Roundup (as opposed to just planning on 2
trips of Roundup) due to:
A) Some weeds like lambsquarters are getting harder to control with
2 trips of Roundup alone.
B) Reduces the chance of weed resistance from using only one mode
of action.
C) Economical alternative to current soybean herbicide practices.
D) Many fields this year required higher rates of post-herbicides because
most fields did not receive a burndown or a pre-emergence
treatment on their soybeans.
E) Potential costs savings: pre-emergence herbicide prices will likely
increase less than most post-herbicide prices will increase for 2009.
Lock in your 2009 crop production inputs now by sitting down with
your Elburn Cooperative Field Marketer. While no one likes higher
input costs, we can tailor your field recommendations based on current
soil tests. We offer Pioneer’s FIT Field Mapping to assist you in
determining the proper inputs needed to maximize your net profit per
acre. As you discuss your 2009 inputs, we recommend you contact
Elburn Cooperative’s Grain Department to lock in part of your 2009
corn and soybean grain sales.
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Improvements at Newark Agronomy

F I N A N C I A L

Rod Aulis, Newark Manager roda@elburncoop.com

C O R N E R

I would like thank all of our customers
for your support this past year. We have
been blessed with another good
growing season in our area and are
anticipating a bountiful harvest.

Dale Dykstra, CPA, Controller dale@elburncoop.com

Elburn Cooperative Company has seen some tremendous
growth for the fiscal year ended June 30. Grain sales volume
exceeded 30 million bushels for the year, which represents
a 50% increase from our 2007 fiscal year, which had shown
a 100% increase from the long term volume levels of the company. With the addition of the Newark Grain facility last
Fall , our total licensed capacity increased to 10,461,000 of
permanent storage and we utilized 3,274,000 of temporary
licensed capacity to remain open through the huge Fall
harvest volume.
Agronomy sales increased to 31 million dollars versus
20 million the prior year. Fertilizer application exceeded
305,000 acres and spray application covered 152,000 acres for
the producers during the year. Solutions nearly reached 27,000
tons, while dry fertilizer was over 17,500 tons, which
reflected a small decrease from the prior year. Anhydrous
ammonia showed a 33% increase from prior year volume.
The company had capital expenditures of nearly five million
dollars and an additional payout of $940,000 for the
investments of Newark Farmers Grain. All patron requests
for stock redemptions as well as the revolving the 1981
issuance were completed, which showed a total payback to
the membership of $125,414. We had a net increase in our long
term debt of $4.6 million to finance the growth of your
company. The company maintains a strong balance sheet for
continued growth and the ability to meet your service needs.

We are pleased to welcome Julie
Schwabb to the Newark location staff.
She has been with us since the start of
last Spring.

Rod Aulis

Julie’s wide range of experience will be a valuable asset at Newark. She
will be helping with logistics, plant maintenance and assist in the office
as needed.
We are in the process of many improvements at the Newark Agronomy
location; these additions and changes will allow us to continue to
provide the service that you can count on.
We experienced a dramatic change in the past few years in how we do
business; it is critical to look for and take advantage of offerings when
they become available. We are in the process of again expanding our
bulk chemical capacity at Newark Agronomy. In conjunction with the
added storage, we will be upgrading the plant automation to insure the
timely service that we provide. We have and will continue to add
applications and maintain equipment to meet the growing volumes.
It is more important than ever for the Agronomy Sales Staff to
communicate on a regular basis the opportunities that exist in the
marketplace. We offer some unique opportunities throughout the
growing season that can help you manage your input costs. The staff at
Newark Agronomy would be glad to help you plan your needs.

AG RO N O M Y S A L E S AT N E WA R K
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After Flooding, Morris Ready for a Bountiful Harvest
During the past Summer, the crew at Morris prepared the facility for
harvest and did routine repairs. Several of the key items include
repairing the silo roof deck that has been deteriorating from the
weather. We had the dock area dredged to give us a little more depth
for the deeper draft barges. One of the larger projects was to
completely remodel the office to provide a space for Jeff Neisler and to
provide a better atmosphere for customers. We will also be putting a
new receiving conveyor as soon as harvest is completed.

the facilities back in operation. Pumping water and power washing
were ongoing for about 5 days. Electric motors had to be removed and
dried, dry wall was removed, surfaces had to be cleaned and sanitized,
scale components had to be cleaned and replaced and all lower electric
fittings had to be removed, cleaned, and reinstalled. Thanks to the team
effort of all of our employees and our outside contractors, we are now back
to being fully operational. Everyone involved needs to be commended for
getting the facility back on line and ready for the harvest push.

Just as many of these projects were being wrapped up, Northern Illinois
was hit with rainfall amounts of between 10 and 14 inches beginning
on Friday, September 12. Historic flooding occurred on the Illinois
River. Starting Saturday night, our employees were working 24 hours a
day building a dike around our facility to hold back a forecasted 21 foot
crest. Despite our hard work, early Monday morning the river went
over 22 feet and we lost the battle; the river went through our levees,
completely flooding the office and the elevator. Any electrical and
mechanical equipment lower than three feet was impacted by this
flood, which also damaged all the office construction, desks, furniture
and files.

We also want to welcome Mike
Kinsella as the new location manager
for Elburn Cooperative’s Morris
Terminal. Mike graduated from the
University of Illinois in 2003 with a
degree in Technical Systems
Management. After graduation, Mike
began his career with Bunge North
Mike Kinsella
America as a superintendent at a barge
loading facility on the Mississippi River. In 2007, he accepted a position with Access Ag in Mazon, IL. When the opportunity became available to work on the river system again, Mike became part of the Elburn
team in Morris. Mike is looking forward to working with the customers
and hopes to continue building the business at the Morris facility.
Mike’s wife Kristin is a school psychologist for the Grundy County
Special Education Cooperative; the Kinsellas are both natives of the
Mazon area, and are happy to be back again.

The water finally receded on Thursday, September 18th and we could
begin the clean up effort. Employees from Meredith Road, Newark
Agronomy, Newark Grain and Steward all pitched in with the Morris
crew to work at this huge effort. Outside contractors including, Keller
Painting, Q&A Consulting, Fairbanks Scales, Alley Construction,
Service Gas and Dierden Electric were all right on the site to help get

Morris Welcomes Jeff Neisler
I began employment with Elburn
Cooperative in April 2008 as a Grain
Merchandiser at the Morris terminal. I
will be assisting the producers in the
Morris area with marketing advice and
pricing alternatives in this volatile cash
market.

A big thank you to all our employees,
contractors, and fr iends who helped
with cleaning up after the flood!

Jeff Neisler

I was previously a Grain Merchandiser
for Access Ag in Mazon, Illinois. I am married to Denise and have two
children: Amanda 16, and Ryan 15. For those who already know me, it
is likely that on a bright sunny Sunday you will find us waterskiing on
the Illinois River.
This Fall we will be focusing on a “farm pickup program” similar to the
one you have become accustomed to in the past in the Morris area.
Plans this Fall also include a major renovation of our office in Morris.
I am excited to be a part of Elburn Cooperative where we strive to meet
your changing needs. Let me know how I can assist you.
Please feel free to contact me:
(815) 942-9486 office (815) 791-4936 cell

11

E L B U R N C O O P E R AT I V E
BOARD OF DIRECTORS

Mark Schramer . . . . . . . . .President
Ed Gorenz . . . . . . . . .Vice President
Tracy Jones . . . . . . . . . . . .Treasurer
Bob Barkei . . . . . . . . . . . .Secretary
Richard Biddle . . . . . . . . . .Director
Jim Gord . . . . . . . . . . . . . . . .Director

Steward Ground Pile in Good Condition;
New Faces Around the Facility
Mike Harmon, Steward Manager mikeh@elburncoop.com

It was a very busy Spring and Summer around
the elevator. With picking up the ground pile
and performing maintenance on the elevator,
we are hard at work in preparation to meet
your needs this Fall . I am pleased to report
that we finished the ground pile in just over 3
weeks, with a little over 1.8 million bushels in
excellent condition.
This year you will see some new faces around
the elevator along with some familiar ones.
Royce Mignone recently joined us in August.
Royce is a native of Spring Valley and currently resides in the Peru with his wife Jamie and
2 sons. Also a new face to many of you is Evan
Easterhouse. Evan joined us in January of this

year. He currently lives in the Steward area
and is also on the volunteer fire fighter department. Evan and Royce will be working in elevator operations this Fall . Nick Hankes and
Chris Spurlock will again be working in the
office. Nick has returned after being gone with
surgery last Winter and will be running the
scale and helping coordinate the hustle and
bustle of the office. Chris is also back this year
helping Nick with the scale, answering all of
your merchandising questions, and coordinating all of your trucking logistic needs. On
behalf of all us at the Steward elevator, I want
to wish you a safe and plentiful harvest and if
there is anything that we can do help your
operation, please let us know.

We finished the ground pile in just over 3 weeks,
with over 1.8 million bushels in good condition.

Don Rowlett . . . . . . . . . . . . .Director
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